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Choosing the Right Agent: What sets us apart from the rest 
 
When it comes to selling your home, choosing the right real estate agent is a decision that can 
significantly impact the outcome of your transaction. While it's tempting to focus solely on the 
percentage of commission offered, it's important to consider the broader picture. 
 
Expertise and Experience 
Real estate transactions can be complex and often involve legal, financial, and market 
intricacies that require a high level of expertise. With a track record of successful sales and a 
deep understanding of the local market. Thomson Property Group’s experience can be a 
significant asset in pricing your home accurately, effectively marketing it, negotiating offers, 
and navigating potential pitfalls. 
 
Customized Marketing Strategy 
Selling a home is not just about listing it on a few websites and waiting for offers to roll in. You 
want to be confident that your agent is going to invest in a comprehensive marketing strategy 
tailored to your property's unique features and target audience. This could include professional 
photography, virtual tours, staging advice, social media campaigns, and more. A well-executed 
marketing plan can attract more potential buyers and potentially lead to a quicker sale at a 
higher price. 

 
Negotiation Skills 
Negotiating with buyers is a crucial aspect of the selling process. Our team knows how to 
handle negotiations to ensure you receive the best possible offer. Our ability to communicate 
effectively, understand buyer motivations, and leverage their experience can lead to a higher 
selling price and more favourable terms. 

 
Time and Commitment 
Selling a home requires significant time and effort, from listing preparation to showings and 
paperwork. Thomson Property Group are committed to the process, as our higher commission 
incentivizes us to dedicate more resources and time to your sale. This commitment can 
translate into more frequent updates, better communication, and a smoother overall 
experience. 

 
Networking and Buyer Pool 
Experienced agents such as ourselves, have a broad network of contacts, including other real 
estate professionals and potential buyers. This network can prove invaluable in finding 
qualified buyers quickly. 

 
Maximizing Your Returns 
The primary concern for most home sellers is getting the highest possible price for their 
property. While a 2% commission may seem appealing initially, a 3.3% commission agent's 
expertise, marketing efforts, negotiation skills, and commitment can lead to a higher sale price 
that more than offsets the difference in commission. In many cases, the additional 1.3% 
investment can result in a significantly larger return on your initial investment. 
Thomson Property Group stands by “Our clients success is our success!” 

 
 
 
Remember, this article provides general information and should not be considered as financial or legal advice. For 
personalized advice, always consult with professional financial and legal advisors before making any decisions. 


